DETAILED DESCRIPTION FORM B.1.

1. FORM B.1.
2.   Name of the energy service: CES/Way contract.
3. Description: CES/Way provides energy efficiency retrofits in the healthcare, institutional and industrial market segments.  Retrofits include lighting, HVAC, motors, and controls.
4. Objective:  To obtain 5 MW of DSM capacity by December 31, 1999.
5.   Customer classes affected: Large commercial and industrial
6.   Customer group(s) targeted; eligibility restrictions: Industrial, institutional and healthcare.
7.   Program evaluation method; measurement and verification protocols:  

The CES/Way contract is a pay-for-performance contract that requires CES/Way to maintain a Measurement & Verification (M&V) program to verify the energy and peak demand savings. The M&V program is conducted in accordance with HL&P’s M&V procedures contained in the “DSM Solicitation Program: Program Procedures Manual.”  The Federal Energy Management Program (FEMP) Measurement & Verification Guideline was used as a basis for CES/Way’s M&V requirements.

8. Communications method:  Company Representatives; Customer Call
9. Marketing plan; customer incentives: Contractors are required to provide their own   marketing resources. HL&P provides customer leads and attends marketing meetings as requested by the contractor.  HL&P makes incentive payments to the contractor based on verified energy and demand savings.
10. Annual contract cost for 1997: $0
1998: $0
11. Annual revenues for 1997:   none
1998:  none
12. Contact name: Alan Ahrens
AFFIDAVIT FORM B.1.

I, (printed name) Ted L. Shannon, do solemnly swear or affirm that the reporting schedule bearing my name, as well as its accompanying documentation, are true and accurate to the best of my knowledge.

Title:  
Manager
Operating division or group:  Residential & Small Business Service
Telephone number:  (713) 207-3546
Signature:  ______________________________________

Date:
_______________________________

DETAILED DESCRIPTION FORM B.2.

1. FORM B.2.
2. Name of the energy service: Planergy Services contract.
3. Description: Planergy Services provides retrofit of variable speed drives for large motor applications in the industrial sector.
4.   Objective:  To obtain 2.5 MW of DSM capacity by December 31, 1999.
5.   Customer classes affected: Industrial.
6.   Customer group(s) targeted; eligibility restrictions: Industrial.
7.   Program evaluation method; measurement and verification protocols:

The Planergy Services contract is a pay-for-performance contract that requires Planergy Services to maintain a Measurement & Verification (M&V) program to verify the energy and peak demand savings. The M&V program is conducted in accordance with HL&P’s M&V procedures contained in the “DSM Solicitation Program: Program Procedures Manual.” The Federal Energy Management Program (FEMP) Measurement & Verification Guideline was used as a basis for Planergy Services M&V requirements.

8. Communications method:  Company Representatives; Customer Call.
9. Marketing plan; customer incentives: Contractors are required to provide their own marketing resources. HL&P provides customer leads and attends marketing meetings as requested by the contractor.  HL&P makes incentive payments to the contractor based on verified energy and demand savings.

10.  Annual contract cost for 1997: $0
 1998: $0
11.  Annual revenues for 1997:   none
1998:  none
12.  Contact name: Alan Ahrens
AFFIDAVIT FORM B.2.

I, (printed name) Ted L Shannon, do solemnly swear or affirm that the reporting schedule bearing my name, as well as its accompanying documentation, are true and accurate to the best of my knowledge.

Title:  Manager
Operating division or group:  Residential & Small Business Services
Telephone number:  (713) 207-3546
Signature:  ______________________________________

Date:
________________________________

DETAILED DESCRIPTION FORM B.3.

1. FORM B.3.
2. Name of the energy service: Shell Development contract.
3. Description: Shell Development provides energy efficiency improvements utilizing a variable speed drive on a chilled water pumping system at the Shell Westhollow Center.
4.   Objective:  To obtain 227 KW of DSM capacity. 

5.  Customer classes affected: Industrial.
6.  Customer group(s) targeted; eligibility restrictions: Office/research facility (customer’s own           facility).
7.  Program evaluation method; measurement and verification protocols:

The Shell Development contract is a pay-for-performance contract that requires Shell Development to maintain a Measurement & Verification (M&V) program to verify the energy and peak demand savings. The M&V program is conducted in accordance with HL&P’s M&V procedures contained in the “DSM Solicitation Program: Program Procedures Manual.” The Federal Energy Management Program (FEMP) Measurement & Verification Guideline was used as a basis for Shell Development’s M&V requirements.

8. Communications method:  Company Representatives; Customer Call.
9. Marketing plan; customer incentives: This is a customer contract therefore no marketing plan is required. HL&P makes incentive payments to Shell based on verified energy and demand savings.
10.  Annual contract cost for 1997: $28,000
 1998: $0
11.  Annual revenues for 1997:   none
1998:  none
12. Contact name: Alan Ahrens
AFFIDAVIT FORM B.3.

I, (printed name) Ted L Shannon, do solemnly swear or affirm that the reporting schedule bearing my name, as well as its accompanying documentation, are true and accurate to the best of my knowledge.

Title:  Manager
Operating division or group:  Residential & Small Business Services
Telephone number:  (713) 207-3546
Signature:  ______________________________________

Date:
__________________________________

DETAILED DESCRIPTION FORM B.4.

1. FORM  B.4.
2. Name of the energy service: Southland Industries contract.
3. Description: Southland Industries provides energy efficiency retrofits in the commercial office and lodging market sectors.
4.   Objective:  To obtain 10 MW of DSM capacity by December 31, 1999.

5.   Customer classes affected: Commercial. 

6.   Customer group(s) targeted; eligibility restrictions: Commercial office buildings and   lodging.
7.   Program evaluation method; measurement and verification protocols:

The Southland Industries contract is a pay-for-performance contract that requires Southland Industries to maintain a Measurement & Verification (M&V) program to verify the energy and peak demand savings. The M&V program is conducted in accordance with HL&P’s M&V procedures contained in the “DSM Solicitation Program: Program Procedures Manual.” The Federal Energy Management Program (FEMP) Measurement & Verification Guideline was used as a basis for Southland Industies M&V requirements.

8. Communications method:  Company Representatives; Customer Call.
9. Marketing plan; customer incentives: Contractors are required to provide their own marketing resources. HL&P provides customer leads and attends marketing meetings as requested by the contractor.  HL&P makes incentive payments to the contractor based on verified energy and demand savings.
10.  Annual contract cost for 1997: $0
   1998: $0
11.  Annual revenues for 1997:   none
1998:  none
12.  Contact name: Alan Ahrens

AFFIDAVIT FORM B.4.

I, (printed name) Ted L Shannon, do solemnly swear or affirm that the reporting schedule bearing my name, as well as its accompanying documentation, are true and accurate to the best of my knowledge.

Title:  Manager
Operating division or group:  Residential & Small Business Services
Telephone number:  (713) 207-3546
Signature:  ______________________________________

Date:
__________________________

DETAILED DESCRIPTION FORMS B.5.

1. FORM  B.5.
2. Name of the energy service: Planergy Inc., contract.
3. Description: Planergy, Inc. is a commercial and industrial load cooperative in which participants curtail load during peak conditions.
4.   Objective:  To obtain 45 MW of load curtailment capacity by December 31, 1999.
5.   Customer classes affected: Commercial and industrial.
6.   Customer group(s) targeted; eligibility restrictions: Commercial, industrial and  institutional.

7.   Program evaluation method; measurement and verification protocols:

The Planergy Inc. contract is a pay-for-performance contract that requires Planergy Inc. to maintain a Measurement & Verification (M&V) program to verify the load curtailment peak demand savings. The M&V program is conducted in accordance with HL&P’s M&V procedures contained in the “DSM Solicitation Program: Program Procedures Manual”.

8. Communications method:  Company Representatives; Customer Call; Printed Material.
9. Marketing plan; customer incentives: Contractors are required to provide their own marketing resources. HL&P provides customer leads and attends marketing meetings as requested by the contractor.  HL&P makes incentive payments to the contractor based on verified energy and demand savings.
10.  Annual contract cost for 1997: $ 966,000
1998: $1,185,880
11.  Annual revenues for 1997:   none
1998:  none
12. Contact name: Alan Ahrens

AFFIDAVIT FORM B.5.

I, (printed name) Ted L Shannon, do solemnly swear or affirm that the reporting schedule bearing my name, as well as its accompanying documentation, are true and accurate to the best of my knowledge.

Title:  Manager
Operating division or group:  Residential & Small Business Services
Telephone number:  (713) 207-3546
Signature:  ______________________________________

Date:
__________________________

